
























































AFFILIATED BUSINESS ARRANGEMENT DISCLOSURE 

 

To: _______________________________  _________________________________ 
 Buyer(s)  Seller(s) 

From: The Group, Inc. Real Estate 

Property: _______________________________________________________________________ 

This is to give you notice that The Group, Inc. Real Estate (“Referring Party”) has a business relationship with The 
Group Guaranteed Title, LLLP , and The Group Insurance, LLC (“Service Providers”).  The Referring Party is a wholly-
owned subsidiary of TGI Holdings, Inc., the General Partner of Group Financial Partners, LLLP.  Group Financial 
Partners, LLLP owns 70% The Group Guaranteed Title, LLLP, and 100% of The Group Insurance, LLC.  Because of this 
relationship, this referral may provide the Referring Party a financial or other benefit. Colorado law (CRS 12-61-113.2 - 2(b)) 
requires that all parties to the contract receive disclosure of this relationship, whether they choose to use the Service Providers or not.   

 

PLEASE SEE THE REVERSE SIDE FOR AN ESTIMATED RANGE OF SERVICE CHARGES 

THIS IS A 2-SIDED DOCUMENT 

        

ACKNOWLEDGEMENT 

I/We have read this disclosure form and understand that the Referring Party is referring me/us to purchase the 
above-described settlement service(s) and may receive a financial or other benefit as a result of this referral. I/We are not 
required to use these services as a condition for the granting of my/our loan (if any), the settlement of my/our loan (if 
any), or the purchase, sale or refinance of any property. THIS IS NOT A CONTRACT. 

___________________________________________________________  __________________________ 
Buyer  Date 

___________________________________________________________  __________________________ 
Buyer  Date 

___________________________________________________________  __________________________ 
Seller  Date 

___________________________________________________________  __________________________ 
Seller  Date 

THIS IS A 2-SIDED DOCUMENT 
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A. Set forth below is the estimated charge or range of charges for the settlement services listed.  You are NOT 
required to use the listed provider(s) as a condition for the purchase, sale, refinance or loan on the subject property.  
THERE ARE FREQUENTLY OTHER SERVICE PROVIDERS AVAILABLE WITH SIMILAR SERVICES.  YOU ARE FREE 
TO SHOP AROUND TO DETERMINE THAT YOU ARE RECEIVING THE BEST SERVICES AND THE BEST RATE FOR 
THESE SERVICES. 

PROVIDER AND SETTLEMENT SERVICE CHARGE OR TYPICAL RANGE OF CHARGES  (All will vary 
depending on loan size and program) 

SELLER 

The Group Guaranteed Title, LLLP Filed rate schedule available on request 

 

Acknowledgement is on the front page of this document. 

 

THIS IS A 2-SIDED DOCUMENT 
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We Market to the World.

When selling your home, you need out-of-area as well as local exposure to 
the highest possible number of potential buyers. We deliver. With 150,000 
talented associates around the world, we market your home  in 30+ different 
countries, ensuring the most eyes on your property. It’s global vision with a 
personal view.

n  As A member of LeAding reAL estAte CompAnies 
of the WorLd®  we receive inbound clients of our fellow 
150,000 network associates in 30+ countries…clients 
who may be interested in purchasing your home.

n  As soon As your home is posted to our Website 
locally, it is immediately accessible from the websites 
of the top real estate firms in the world through our 
network’s “RELO® Home Search” program, with access to 
nearly 2 million online listings and high Google rankings.

n  LeAding reAL estAte CompAnies of the WorLd® 
is a pedigree denoting the very best companies with the 
most qualified clientele, who wish to do business with 
similar firms in their new destination locations, attracting 
potential buyers for your home as a result.  

LeadingRE.com  |  RELOHomeSearch.com   
 LuxuryPortfolio.com  

06.15.10

n 600 member companies 
n 5,000 offices 
n 150,000 associates 
n 30+ countries 
n Home sales of $250 billion 
n Nearly 1 million transactions 
n #1 market leader in 41 of 

the top 90 markets in sales 

volume, transaction sides or 

both – nearly double that of 

the closest competitor











Protect the Roof Over Your Head to Keep Everything Under It Safe

A member of The Group, Inc. Real Estate family of companies, The Group Insurance Agency 
is a full service agency offering a wide range of home, auto and financial services products.   
We can also insure your motorcycle, boat and business or commercial property.  We offer 24 hour 
a day availability to answer your questions and help you with claims service.  The Group Insurance 
Agency is available to give you a free quote on your insurance needs in person, by phone, or over  
the internet at www.allstateagencies.com/jimmuller

• Full Service Personal Insurance Agency
 Homeowners, Investment Properties, Condominiums, 

Renters, Flood, Automobile and Motorcycle, Trailer, 
Watercraft and Sport Utility, Umbrella Policies

• Financial Services Products
 Life, Long Term Care, 529 College Funds, IRA’s

• Dependable Coverage at Competitive Rates

• Knowledgeable Licensed Insurance Agents

• No Delays - Your Insurance in Place by Closing

• Convenient, No Obligation Quotes

Phone: 970.377.4964 
Fax: 970.223.7887 
2803 East Harmony Road 
Fort Collins, Colorado 80528

Jim Muller 
Exclusive Agent 
Email: jimmuller@allstate.com 
Cell: 970.443.5140

Sharon Spaulding 
Office Manager 
Email: sharonspaulding@allstate.com 
Cell: 970.215.5052





Proposed Net Sheet
Property Address: ____________________________________________ Date: ______________________

  At Listing At Contract

Listing Price/Contract Price $___________________ $___________________

Expenses: Existing First Loan $___________________ $___________________

 Existing Second Loan $___________________ $___________________

 Prepayment Penalties $___________________ $___________________

 Title Insurance $___________________ $___________________

 Miscellaneous* $___________________ $___________________

 Buyer Loan Fees (FHA)**  $___________________

 Buyer Closing Costs  $___________________

 Real Estate Taxes at Closing $___________________ $___________________

 The Group, Inc. fee $___________________ $___________________

 Total Expenses $___________________ $___________________

ESTIMATED Seller(s) Proceeds*** $___________________ $___________________

*Includes release fees, express payoff, 1/2 closing fee.
**Includes tax certificate, realty tax service, assignment of deed of trust, 1/2 closing fee, document preparation.
***Also charged at closing will be utilities, HOA fees, HOA reserves, etc.

Real estate taxes may be paid in an escrow account which Seller will receive a refund  
up to 30 days after closing - therefore, taxes are an expense at closing. Seller is  
charged January 1 to date of closing.

Copyright © 2006 The Group, Inc. Real Estate



A Picture Says  
A Thousand Words

Photos of your home will be  
used in the following ways to  
market your home.  

• The Group’s Real Estate Source –  
An exterior photo will  
appear in the magazine  

• Full color property brochure 

• Virtual Tour 

• Individual Property Website

• Video of your home on  
www.youtube.com

• Ad for your home on  
www.craigslist.com

• Listings on major real estate  
web sites including: 
www.thegroupinc.com 
www.realtor.com 
www.coloproperty.com 
www.trulia.com 
www.zillow.com 
as well as links from the websites 
of over 500 of the leading real 
estate companies in the country.

With over 80% of buyers using the internet to search for homes, “web appeal” is more  
important than ever.  Buyers are using the internet not only to select homes to see, but to eliminate 

those that don’t look appealing.  That’s where great photos can help you sell your home! 

NO

YES

NO



A professional photographer employed by The Group  
will make arrangements to take pictures of your home. 

• The photographer’s job is to make your home look its very best in 
pictures.  To assure we  get the best photos, we need your help. Use 
the following checklist to prepare your home for photographs.

• In some cases the photographer might have to move furniture or 
other items to get the best shot.   If your home has not been prepared 
for photography, our photographer may ask to reschedule your 
appointment.

• Shooting photographs is just part of the job.  Once the photos are 
taken, the photographer will return to the office to process the 
pictures, resize them, and store them for use by our administrative 
staff.  Making your home photo-ready will greatly assist with the 
successful marketing of your home.

General
• Clean, clean, clean! 

• Remove seasonal decorations that might date the photos

• Move garbage cans and other trash from view

• Remove all pet-related items (e.g., food bowls, litter boxes, cages, beds)

Inside
• Ensure all light fixtures and 

lamps are turned on and all  
light bulbs are working

• Open all curtains/blinds  
to allow light into house

• As much as possible, minimize 
electrical cords in view

• Remove posters, certificates, 
diplomas, awards, photographs, 
and decorative names in 
children’s room that may  
show up in photos.

• Collections (dolls, figurines, and 
models) hidden or minimized

• Shelves de-cluttered with 
remaining items neatly 
organized

• Organize or hide all mail,  
bills, and paperwork

• Turn TV’s and computer  
screens off

• Close TV/stereo cabinets

• Turn ceiling fans off

NO

YES

NO

YES



Bathrooms
• Put toilet seats down

• Clean mirrors

• Minimize items on 
countertops

• Unless decorative,  
remove all towels, bath 
mats, rugs from view

• Remove shampoo/
conditioner bottles  
and washcloths from 
showers and baths

• Remove robes and  
slippers from view

Bedrooms
• Make sure beds are made and 

all pillows are arranged neatly

• Make certain that items stored 
under beds do not show

• Minimize items on  
bedside tables

• Store all clothing out of view

• Close closet doors

Living Areas
• Arrange books and 

magazines neatly on tables

• Make sure pillows are 
arranged neatly on sofas 
and chairs

Kitchen
• Empty sink

• Unless decorative, remove all towels from view

• Clear kitchen islands (no large centerpieces)

• Remove all food items from view 

• Minimize items on countertops

• Take all magnets, notes, and  
artwork off of refrigerator

• Remove sponges, cleaners,  
and garbage cans from view

NO

YES

NO

YES

NO
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Outside
• Move cars, boats, trailers, and 

other vehicles from the driveway

• Remove any patio furniture and 
grills that are in disrepair

• Uncover any outdoor items that 
will be photographed

• Make sure cushions in chairs  
are arranged neatly

YES

YES

NO

• Remove any unattractive potted 
plants/hanging baskets

• Store hoses out-of-sight  
or roll-up neatly

• If you have a pool, remove all 
pool floats, toys, and accessories.

• Trim bushes and trees to 
maximize view of the house

• Remove yard signs (e.g. 
campaign signs and school signs)

• If patio umbrellas block the  
view they should be closed

• Close garage doors















www.thegroupinc.com

Color Brochure

Virtual Tour

ePostcard

Property Website 
with Unique URL

Videos

The Source Magazine

www.realtor.com 
Enhanced 
Advertising

www.thegroupinc.com

Craigslist

Mobile 
Tour

Your 
Property

and many others

Major Real Estate Websites

Copyright © 2010 The Group, Inc. Real Estate

Social NetworkingNorthern Colorado 
Real Estate Source

PRICE: $895,000   BED/BATH: 5/5 
SQ. FT: 7,060 MLS#: 620928

CONTACT: 

Linda Hopkins 217.1228
lhopkins@thegroupinc.com

4714 Prairie Ridge Drive, Fort Collins

Colorado craftsman style home. Elegant main floor master suite. Main floor study 
or guest bedroom with 3/4 bath. Spacious floor plan - both casual and formal areas, 
separate living and dining, gourmet kitchen. Gather everyone around the main floor 
family room with fireplace and mountain views. Entertain in the bright lower level 
recreation room with bar, TV and games and guest suite. THEGROUPINC.COM/4714

Come Home for the Holidays!
New Listings 

 3-5	 Fort	Collins
	 5	 Greeley	
	 5-6	 Loveland	
	 6	 Windsor

Featured Properties
	2,	7-8

New Homes 
 9-10

www.thegroupinc.com

Dec.	11,	2010	-	Jan.	7,	2011

Maximum Exposure
When You List Your Home with The Group



Welcome to SureClose®

Wel

Copyright © 2009 The Group, Inc. Real Estate

•	 Go	Green!		Enhance	your	real	estate		
process	by	a	paperless	transaction.

•	 Centralized	communication.	Easy	email	contact		
to	your	REaltoR®,	easy	email	contact	to		
your	lender.

•	 Vehicle	of	distribution	for	every	facet	of		
your	real	estate	transaction.

•	 Review	all	closing	documents	and	resolve		
all	questions	prior	to	your	closing.

•	 Secure	online	access	of	all	your	real	estate		 	
documents	for	four	years.

Printed with 100% Wind Powered Energy on Recycled Paper

24/7 secure online access  
to your real estate  

transaction file through  
www.thegroupinc.com  

whenever and wherever.
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