
Leaders in Real Estate

In 1976, The Group Real Estate was founded with  

a vision of being “the source” of real estate knowledge in our market.  

For over a quarter century, we have built a reputation for results based on our commitment to:

Making it easier for our customers to buy and sell real estate; Being “the source” of real estate knowledge;

Being leaders in real estate innovation; and Being leaders in helping build a great community.

Lake Loveland 
Loveland, Colorado

Union Colony Civic Center 
Greeley, Colorado

Water Valley Golf Course 
Windsor, Colorado
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www.thegroupinc.com
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Loveland Office 
1401 W. 29th Street 
Loveland, CO  80538 
970.663.0700

Greeley Office 
3257 W. 20th Street 
Greeley, CO  80634 
970.392.0700

Centerra Office in Loveland 
5401 Stone Creek Circle 
Loveland, CO  80538 
970.613.0700

Mulberry Office 
401 W. Mulberry Street 
Fort Collins, CO  80521 
970.221.0700

Harmony Office 
2803 E. Harmony Road 
Fort Collins, CO  80528 
970.229.0700

Horsetooth Office 
375 E. Horsetooth Road 
Fort Collins, CO  80525 
970.223.0700
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Downtown Fort Collins 
Colorado

Water Valley Golf Course 
Windsor, Colorado

Colorado Eagles 
Loveland, Colorado

University of Northern Colorado 
Greeley, Colorado

Downtown Windsor 
Colorado

New West Fest 
Fort Collins, Colorado

Fly Fishing, Poudre River 
Fort Collins, Colorado

Greeley Independence Stampede 
Greeley, Colorado

The Group Real Estate was founded in 

1976 by 11 real estate professionals 

who wanted to create a real estate 

company owned equally by its 

sales associates and staff. Our 

goal was to create a company 

that would attract and keep 

the best and brightest real 

estate people and create 

an environment where we 

could work together as a 

team to provide value to 

our customers.

Today, The Group consists 

of over 200 owners located 

in six offices throughout 

Northern Colorado. 

RealTrends magazine 

consistently ranks  

The Group as one of the 

top real estate firms in 

America. More importantly, 

customers chose The Group 

to help them with over 

36% of all the real estate 

transactions in Northern 

Colorado last year.

We are a locally owned, 

independent company. 

Decisions are made right 

here. We live here, work here, 

and raise our families here. 

Group partners are active in 

our communities, serving on 

boards and commissions, chairing 

fundraisers, coaching little league 

teams, and volunteering in the 

classroom. We invest our time and 

money in Northern Colorado. We are 

committed to helping build a great 

community - and a great place to live.

Colorado State University 
Fort Collins, Colorado

The Promenade Shops at Centerra  
Loveland, Colorado

Elk, Rocky Mountain 
National Park, Colorado
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Boyd Lake 
Loveland, Colorado

“The Greeters” 
Mariana Butte Golf Course, Loveland, Colorado

Horsetooth Reservoir 
Fort Collins, Colorado
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www.thegroupinc.com  
has many features to help you when 

you are buying or selling a home.
My HomeSearch!

My HomeSearch! gives you the ability to choose criteria for the 
type of property you are looking for.  When new listings come on 
the market that meet your criteria, you will receive notification in 
your email box.   You can save properties you like in “My Favorites” 
to view again or email listings to your friends and family.

What’s My Home Worth?
What’s My Home Worth? provides an instant range of valuation 
of any property and includes three comparable properties just by 
entering the address.  Curious about what your home is worth?  
You will have an estimate within seconds.  This information is 
based on public records and does not take into account special 
features in some homes.  A Group ReAlToR® will be happy to 
provide additional information.

Mortgage Calculator
Wonder what your payment will be? Visit our Mortgage 
Calculator and instantly find out.  It is simple and is a necessary 
tool when there are decisions to be made.

The Group Guaranteed Mortgage
Need a loan?  The Group Guaranteed Mortgage offers very 
competitive rates and service that is guaranteed! Visit our web 
site to find out more. loan officers in each of The Group’s seven 
offices are available to answer your questions and make the loan 
process fast and simple – we guarantee it!  

Interactive Map-Based Search
Virtual earth map-based searches, powered by Microsoft, enable 
a visitor to locate a particular area and available listings that 
match their requirements.  A zoom function allows the viewer 
to see the property location relative to shopping, schools, parks, 
recreation facilities, hospitals, and other points of interest.

New On The Market
Properties listed within the last seven days are segregated for 
easy viewing giving visitors the opportunity to quickly see what 
is new on the market.

Open Houses
Find out what homes are being held open for your viewing this 
coming weekend. 

Your Source For Real Estate Information
www.thegroupinc.com
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Founded in 1976

Nature of Business 
Residential and Commercial Real Estate 

Brokerage Services.

Slogan 
The Group, Inc. - Leaders in Real Estate.

Philosophy 
The greater the correlation between the goals  

of the individual and the goals of the organization, 
the greater the success.

Unique Factor 
Sales Associates and Employees own the firm.  

1976 – 11 owners. 2009 – 250 owners.

Sales Growth 
1976 - $8,000,000 

2008 - $1,000,788,680

Locations 
Six Offices in Northern Colorado.

Harmony Office 
2803 E. Harmony Road 
Fort Collins, CO  80528 

970.229.0700

Loveland Office 
1401 W. 29th Street 
Loveland, CO  80538 

970.663.0700

Greeley Office 
3257 W. 20th Street 
Greeley, CO  80634 

970.392.0700

Centerra Office in Loveland 
5401 Stone Creek Circle  
Loveland, CO  80538 

970.613.0700

Horsetooth Office 
375 E. Horsetooth Road  
Fort Collins, CO  80525 

970.223.0700

Mulberry Office 
401 W. Mulberry Street  
Fort Collins, CO  80521 

970.221.0700

Copyright © 2002 The Group, Inc. Real Estate. Revised March 2008.

www.thegroupinc.com



Founded in 1976

Nature of Business 
Residential and Commercial Real Estate  
Brokerage Services.

Slogan  
The Group, Inc., – Leaders in Real Estate.

Sales Growth  
1976 – $8,000,000. 2010 – $922,339,823.

Philosophy  
The greater the correlation between the goals of the 
individual and the goals of the organization, the greater 
the success. 

Unique Factor  
Sales Associates and Employees own the firm.  
1976 – 11 owners. 2010 – 200 owners.

Fact Sheet

Industry Accomplishments
Fort Collins’ leading real estate firm in dollar volume  
since 1976.

Involved in 36% of all real estate sold in Northern 
Colorado.

Top CARHOF Contributor for Fort Collins Board of 
REALTORS® in 2008 by Colorado Association of 
REALTORS®.

Most productive company in the United States measured 
by transactions per associate in 2004 by REALTOR® 
magazine.

Fort Collins Coloradoan ‘Best in the Business – Corporate 
Citizen’ in 2004.

Corporate Citizen of The Year in 2004 by the Fort Collins 
Coloradoan. 

Torch Award for Marketplace Ethics in 2004, Mountain 
States Better Business Bureau. 

100 Best Businesses by Fort Collins Area Chamber of 
Commerce. 

Best Logo Design in Colorado and Wyoming in 1991 – 
Marketing and Advertising Council Award.

Most productive company in the United States based 
on sales volume per sales associate and number of 
transaction sides closed per sales associate in 2001 by 
REALTOR® magazine.

#1 Independent real estate firm in the United States in 
productivity per person for 1991, 1992, 1993, 1994  
by RealTrends, Dallas.

Ranked in the top 100 Big Brokers Report published 
by RealTrends every year since 1991 and National 
Relocation and Real Estate magazine every year since 
1999 and REALTOR® magazine.

One of the six most innovative real estate companies 
in the United States in 1993 by Hobbs and Herder 
Marketing, Los Angeles.

The Group, Inc. Real Estate Source named the best 
classified advertising in Colorado in 1993 and 1995  
by Colorado Press Association.

Entrepreneur of the Year in 1994 by Fort Collins, Inc. 

Nationally ranked in transaction sides in 2010 – 112th 
by RealTrends; 94th by RIS Media Power Broker Report; 
114th by REALTOR® magazine.



Charitable
Colorado State University College of Business

Everitt Center for Real Estate at Colorado State University

Fort Collins Symphony Orchestra

Poudre Valley Hospital Foundation

Larimer County Partners

Multiple Sclerosis Society

High Plains Arts Council Sculpture in the Park

Colorado State University Athletic Department

University of Northern Colorado -  
Monfort College of Business

 
Christmas on Wheels

Make-A-Wish Foundation of of Colorado, Inc.,

Alzheimer’s Association

American Cancer Society - Relay for Life

Boys and Girls Clubs of Larimer and Weld Counties

Respite Care

Greeley Stampede

American Red Cross

Hospice of Larimer County

Project Self Sufficiency

Educational
Tom Peters Event – Lincoln Center (won “Colorado Event 
of the Year” by American Marketing Association)

Dr. Arlene Blum – Climbing Your Own Everests

Dr. Willard Daggat – Excellence in Education

 
Jim Collins – Good to Great

Dr. Edwin Freidman – Leadership for the 90’s

Doug Krug and Ed Oakley – Enlightened Leadership

John Goddard – World Adventurer and Goal Setter

Copyright © 2002 The Group, Inc. Real Estate 
Revised March 2011
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Community Contributions
Colorado Business and the Arts Award – Finalist for 
raising over $40,000 for the Fort Collins Symphony 
through three “Symphony of Homes” shows.

United Way Pacesetter Award – only company to be 
given this award four times.

Awards full-tuition scholarships each year to students  
in the Colorado State University College of Business.

$100,000 Gift to Everitt Center for Real Estate  
at Colorado State University in 2005. 

United Way Leadership Award, 2000, 2001, 2002, 2003 
and 2004 – earned for raising over $76,000 in internal 
campaign in 2000, over $108,000 in 2001, $255,000 in 
2002, $350,000 in 2003, $354,000 in 2004, $315,000 
in 2005, $250,000 in 2006, $305,000 in 2007, 
$254,389 in 2008, $222,500 in 2009, $215,000 in 
2010.



Sign Power/Fortress Position	
•	Monument	signs	on	our	six	offices	in		
	 Fort	Collins,	Greeley,	and	Loveland	
•	Yard	signs	
•	Commercial	signs	
•	Lease	signs	
•	New	home	neighborhood	signs	
•	Open	house	signs

Print Media 
•	Fort	Collins	Coloradoan	
•	Loveland	Reporter-Herald	
•	Greeley	Tribune	
•	Loveland	Connection	
•	Windsor	Now	
•	Fort	Collins	Now	
•	Windsor	Beacon	
•	Fort	Collins	Weekly	
•	Northern	Colorado	Business	Report	
•	Colorado	Business	Journal	
•	The	Collection	
•	Style	Magazine	
•	Larimer	County	Homes	and	Land	
•	Weld	County	Homes	and	Land	
•	Boulder	County	Homes	and	Land	
•	Press	Releases	in	all	newspapers		
•	Yellow	Pages	and	dex.com

Internet Marketing	
•	www.thegroupinc.com	
•	HomesandLand.com	
•	Coloproperties.com	
•	Coloradoanhomes.com	
•	Fcchamber.org	
•	Loveland.org	
•	Greeleychamber.com	
•	Windsorchamber.net	
•	Fort	Collins	Chamber	e-card	
•	Googlebase.com	
•	Trulia.com	
•	The	Group,	Inc.	Brokers	personal	websites	
•	Realtor.com	and	Virtual	Tours

Marketing Materials	
•	 “WOW”	marketing	pieces	for	pre-listing;		 	 	
	 listing;		buyer	packets	and	builder/developers;		 	
	 property	brochures;	postcards	
•	The	Insider	Newsletter

Commitment to Communities	
•	Annual	Real	Estate	Forecast	
•	Group	Scholarships	CSU	
•	Sculpture	in	the	Park	–	signage	and	ads	
•	Ram	Jam	–	promotional	materials	
•	Greeley	Stampede	sponsorship	–	signage	and	ads	
•	Scholarship	golf	tournament	
•	Community	corporate	tables	at	luncheons	and	dinners	
•	United	Way	traveling	sculpture	
•	Dashboards	
•	Baseball,	softball	field	signage	
•	Basketball	gym	signage	
•	New	West	Fest	
•	Trade	shows	
•	Grocery	carts	
•	Signage	in	Moby	Arena	in	concourse	
•	Advertising	in	all	sports	programs	at	CSU	
•	Corporate	table	in	Moby	Arena	
•	Fort	Collins	Symphony	program	
•	Greeley	Philharmonic	Orchestra	program

Commitment to Industry	
•	Conventions	and	conference	attendees	and	speakers	
•	Groupies	teaching	classes	local,	state	and	national

Group Wear	
•	Clothing,	pens,	coffee	mugs,	lapel	pins,	name	tags

Vendor Promotion	
•	Printers,	Website	Designers

The Group, Inc. Real Estate’s  
Northern Colorado Presence

Copyright © 2006 The Group, Inc. Real Estate 
Revised December 2008



Welcome to SureClose®

Wel

Copyright © 2009 The Group, Inc. Real Estate

•	 Go	Green!		Enhance	your	real	estate		
process	by	a	paperless	transaction.

•	 Centralized	communication.	Easy	email	contact		
to	your	REaltoR®,	easy	email	contact	to		
your	lender.

•	 Vehicle	of	distribution	for	every	facet	of		
your	real	estate	transaction.

•	 Review	all	closing	documents	and	resolve		
all	questions	prior	to	your	closing.

•	 Secure	online	access	of	all	your	real	estate		 	
documents	for	four	years.

Printed with 100% Wind Powered Energy on Recycled Paper

24/7 secure online access  
to your real estate  

transaction file through  
www.thegroupinc.com  

whenever and wherever.



Fort Collins Area Single Family Residential Housing Supply and Demand
1/1/2011 to 3/31/2011

Total Sold Value: $102,305,077 Average Sold Price: $264,354
Based on information from IRES, LLC for dates noted above.

# SFR
Sold

(Demand)

# SFR
Active
(Supply)

Months of
Inventory

# SFR Listed
New This Quarter

Under - $79,999 6 5 2.50 4

$80,000 - $99,999 4 13 9.75 9

$100,000 - $119,999 2 15 22.50 4

$120,000 - $139,999 13 34 7.85 16

$140,000 - $159,999 22 50 6.82 37

$160,000 - $179,999 43 82 5.72 59

$180,000 - $199,999 40 111 8.32 86

$200,000 - $219,999 51 101 5.94 71

$220,000 - $239,999 25 103 12.36 73

$240,000 - $259,999 34 92 8.12 73

$260,000 - $279,999 28 79 8.46 51

$280,000 - $299,999 16 76 14.25 57

$300,000 - $319,999 20 54 8.10 39

$320,000 - $339,999 16 57 10.69 33

$340,000 - $359,999 10 39 11.70 24

$360,000 - $379,999 7 34 14.57 15

$380,000 - $399,999 2 32 48.00 16

$400,000 - $419,999 5 16 9.60 8

$420,000 - $439,999 6 32 16.00 11

$440,000 - $459,999 8 14 5.25 8

$460,000 - $479,999 8 19 7.13 12

$480,000 - $499,999 6 26 13.00 13

$500,000 - $519,999 3 9 9.00 5

$520,000 - $539,999 0 14 ~ 7

$540,000 - $559,999 1 10 30.00 7

$560,000 - $579,999 1 12 36.00 6

$580,000 - $599,999 0 13 ~ 8

$600,000 - $619,999 1 6 18.00 3

$620,000 - $639,999 0 8 ~ 3

$640,000 - $659,999 1 13 39.00 3

$660,000 - $679,999 0 5 ~ 3

$680,000 - $699,999 0 8 ~ 3

$700,000 - Over 8 81 30.38 42

Totals 387 1263 9.79 809



Greeley Area Single Family Residential Housing Supply and Demand
1/1/2011 to 3/31/2011

Total Sold Value: $61,964,410 Average Sold Price: $162,636
Based on information from IRES, LLC for dates noted above.

# SFR
Sold

(Demand)

# SFR
Active
(Supply)

Months of
Inventory

# SFR Listed
New This Quarter

Under - $79,999 73 89 3.66 92

$80,000 - $99,999 26 57 6.58 35

$100,000 - $119,999 35 65 5.57 59

$120,000 - $139,999 43 83 5.79 72

$140,000 - $159,999 30 91 9.10 65

$160,000 - $179,999 40 90 6.75 71

$180,000 - $199,999 38 89 7.03 66

$200,000 - $219,999 20 61 9.15 47

$220,000 - $239,999 13 57 13.15 36

$240,000 - $259,999 15 41 8.20 19

$260,000 - $279,999 7 31 13.29 20

$280,000 - $299,999 10 37 11.10 20

$300,000 - $319,999 7 20 8.57 8

$320,000 - $339,999 3 15 15.00 8

$340,000 - $359,999 6 12 6.00 4

$360,000 - $379,999 5 10 6.00 7

$380,000 - $399,999 4 21 15.75 6

$400,000 - $419,999 1 5 15.00 2

$420,000 - $439,999 0 2 ~ 3

$440,000 - $459,999 0 5 ~ 3

$460,000 - $479,999 1 6 18.00 3

$480,000 - $499,999 1 5 15.00 3

$500,000 - $519,999 0 1 ~ 1

$520,000 - $539,999 0 6 ~ 5

$540,000 - $559,999 0 5 ~ 4

$560,000 - $579,999 1 4 12.00 3

$580,000 - $599,999 0 3 ~ 2

$600,000 - $619,999 0 1 ~ 1

$620,000 - $639,999 0 1 ~ 1

$640,000 - $659,999 0 4 ~ 1

$660,000 - $679,999 0 1 ~ 0

$680,000 - $699,999 0 3 ~ 3

$700,000 - Over 2 20 30.00 5

Totals 381 941 7.41 675



Loveland/Berthoud Area Single Family Residential Housing Supply and Demand
1/1/2011 to 3/31/2011

Total Sold Value: $55,714,956 Average Sold Price: $241,190
Based on information from IRES, LLC for dates noted above.

# SFR
Sold

(Demand)

# SFR
Active
(Supply)

Months of
Inventory

# SFR Listed
New This Quarter

Under - $79,999 3 7 7.00 10

$80,000 - $99,999 7 7 3.00 6

$100,000 - $119,999 10 11 3.30 10

$120,000 - $139,999 12 22 5.50 16

$140,000 - $159,999 23 52 6.78 36

$160,000 - $179,999 30 73 7.30 44

$180,000 - $199,999 31 81 7.84 56

$200,000 - $219,999 22 74 10.09 57

$220,000 - $239,999 13 58 13.38 44

$240,000 - $259,999 15 51 10.20 23

$260,000 - $279,999 10 45 13.50 26

$280,000 - $299,999 10 32 9.60 21

$300,000 - $319,999 5 27 16.20 18

$320,000 - $339,999 3 40 40.00 20

$340,000 - $359,999 6 30 15.00 18

$360,000 - $379,999 1 25 75.00 9

$380,000 - $399,999 4 25 18.75 15

$400,000 - $419,999 5 13 7.80 5

$420,000 - $439,999 2 16 24.00 10

$440,000 - $459,999 2 9 13.50 4

$460,000 - $479,999 3 8 8.00 6

$480,000 - $499,999 2 14 21.00 5

$500,000 - $519,999 0 4 ~ 1

$520,000 - $539,999 1 7 21.00 4

$540,000 - $559,999 0 5 ~ 2

$560,000 - $579,999 1 14 42.00 5

$580,000 - $599,999 0 7 ~ 5

$600,000 - $619,999 1 4 12.00 2

$620,000 - $639,999 1 4 12.00 1

$640,000 - $659,999 3 3 3.00 3

$660,000 - $679,999 1 4 12.00 2

$680,000 - $699,999 1 7 21.00 4

$700,000 - Over 3 61 61.00 14

Totals 231 840 10.91 502



Windsor/Severance Area Single Family Residential Housing Supply and Demand
1/1/2011 to 3/31/2011

Total Sold Value: $31,023,568 Average Sold Price: $326,564
Based on information from IRES, LLC for dates noted above.

# SFR
Sold

(Demand)

# SFR
Active
(Supply)

Months of
Inventory

# SFR Listed
New This Quarter

Under - $79,999 0 0 ~ 1

$80,000 - $99,999 0 0 ~ 0

$100,000 - $119,999 2 1 1.50 1

$120,000 - $139,999 1 4 12.00 3

$140,000 - $159,999 6 10 5.00 9

$160,000 - $179,999 4 20 15.00 9

$180,000 - $199,999 8 26 9.75 15

$200,000 - $219,999 15 25 5.00 22

$220,000 - $239,999 3 20 20.00 15

$240,000 - $259,999 3 18 18.00 7

$260,000 - $279,999 4 13 9.75 10

$280,000 - $299,999 2 13 19.50 9

$300,000 - $319,999 5 12 7.20 13

$320,000 - $339,999 2 11 16.50 5

$340,000 - $359,999 4 8 6.00 7

$360,000 - $379,999 5 14 8.40 7

$380,000 - $399,999 2 15 22.50 9

$400,000 - $419,999 3 21 21.00 13

$420,000 - $439,999 5 15 9.00 10

$440,000 - $459,999 3 14 14.00 7

$460,000 - $479,999 2 9 13.50 5

$480,000 - $499,999 1 8 24.00 6

$500,000 - $519,999 2 6 9.00 2

$520,000 - $539,999 3 8 8.00 7

$540,000 - $559,999 1 6 18.00 4

$560,000 - $579,999 3 3 3.00 4

$580,000 - $599,999 1 7 21.00 4

$600,000 - $619,999 0 1 ~ 1

$620,000 - $639,999 1 2 6.00 1

$640,000 - $659,999 1 3 9.00 0

$660,000 - $679,999 1 2 6.00 2

$680,000 - $699,999 0 4 ~ 2

$700,000 - Over 2 28 42.00 8

Totals 95 347 10.96 218



Fort Collins Area Single Family Residential Housing Supply and Demand
Sold Properties Listed By The Group 

1/1/2011 to 3/31/2011

Based on information from IRES, LLC for dates noted above.

# SFR
Sold

(Demand)

# SFR
Active
(Supply)

Months of
Inventory

# SFR Listed
New This Quarter

Under - $79,999 0 2 ~ 0

$80,000 - $99,999 1 2 6.00 2

$100,000 - $119,999 1 2 6.00 0

$120,000 - $139,999 1 1 3.00 1

$140,000 - $159,999 3 6 6.00 6

$160,000 - $179,999 4 15 11.25 9

$180,000 - $199,999 10 26 7.80 17

$200,000 - $219,999 19 22 3.47 20

$220,000 - $239,999 8 30 11.25 26

$240,000 - $259,999 9 11 3.67 6

$260,000 - $279,999 13 22 5.08 19

$280,000 - $299,999 4 19 14.25 20

$300,000 - $319,999 6 13 6.50 12

$320,000 - $339,999 9 17 5.67 7

$340,000 - $359,999 2 12 18.00 7

$360,000 - $379,999 1 12 36.00 4

$380,000 - $399,999 1 10 30.00 7

$400,000 - $419,999 0 4 ~ 2

$420,000 - $439,999 2 7 10.50 2

$440,000 - $459,999 2 10 15.00 6

$460,000 - $479,999 5 3 1.80 1

$480,000 - $499,999 3 6 6.00 4

$500,000 - $519,999 1 4 12.00 3

$520,000 - $539,999 0 5 ~ 2

$540,000 - $559,999 1 3 9.00 4

$560,000 - $579,999 1 6 18.00 4

$580,000 - $599,999 0 6 ~ 3

$600,000 - $619,999 0 2 ~ 1

$620,000 - $639,999 0 4 ~ 2

$640,000 - $659,999 1 6 18.00 1

$660,000 - $679,999 0 3 ~ 2

$680,000 - $699,999 0 1 ~ 0

$700,000 - Over 3 24 24.00 13

Totals 111 316 8.54 213



Greeley Area Single Family Residential Housing Supply and Demand
Sold Properties Listed By The Group 

1/1/2011 to 3/31/2011

Based on information from IRES, LLC for dates noted above.

# SFR
Sold

(Demand)

# SFR
Active
(Supply)

Months of
Inventory

# SFR Listed
New This Quarter

Under - $79,999 5 7 4.20 4

$80,000 - $99,999 1 4 12.00 2

$100,000 - $119,999 3 2 2.00 0

$120,000 - $139,999 4 3 2.25 5

$140,000 - $159,999 5 18 10.80 12

$160,000 - $179,999 4 14 10.50 7

$180,000 - $199,999 5 14 8.40 10

$200,000 - $219,999 3 6 6.00 6

$220,000 - $239,999 4 13 9.75 12

$240,000 - $259,999 2 12 18.00 3

$260,000 - $279,999 1 5 15.00 3

$280,000 - $299,999 2 5 7.50 1

$300,000 - $319,999 0 5 ~ 3

$320,000 - $339,999 0 1 ~ 0

$340,000 - $359,999 1 2 6.00 1

$360,000 - $379,999 2 0 0.00 0

$380,000 - $399,999 0 4 ~ 1

$400,000 - $419,999 0 1 ~ 0

$420,000 - $439,999 0 0 ~ 0

$440,000 - $459,999 0 0 ~ 0

$460,000 - $479,999 0 1 ~ 0

$480,000 - $499,999 0 1 ~ 1

$500,000 - $519,999 0 0 ~ 0

$520,000 - $539,999 0 1 ~ 1

$540,000 - $559,999 0 0 ~ 0

$560,000 - $579,999 0 0 ~ 0

$580,000 - $599,999 0 1 ~ 1

$600,000 - $619,999 0 0 ~ 0

$620,000 - $639,999 0 0 ~ 0

$640,000 - $659,999 0 1 ~ 0

$660,000 - $679,999 0 1 ~ 0

$680,000 - $699,999 0 0 ~ 0

$700,000 - Over 1 1 3.00 0

Totals 43 123 8.58 73



Loveland/Berthoud Area Single Family Residential Housing Supply and Demand
Sold Properties Listed By The Group 

1/1/2011 to 3/31/2011

Based on information from IRES, LLC for dates noted above.

# SFR
Sold

(Demand)

# SFR
Active
(Supply)

Months of
Inventory

# SFR Listed
New This Quarter

Under - $79,999 0 0 ~ 0

$80,000 - $99,999 0 0 ~ 0

$100,000 - $119,999 1 1 3.00 1

$120,000 - $139,999 3 1 1.00 2

$140,000 - $159,999 4 7 5.25 5

$160,000 - $179,999 4 9 6.75 5

$180,000 - $199,999 10 13 3.90 12

$200,000 - $219,999 3 11 11.00 9

$220,000 - $239,999 4 11 8.25 9

$240,000 - $259,999 8 6 2.25 5

$260,000 - $279,999 1 8 24.00 3

$280,000 - $299,999 3 9 9.00 4

$300,000 - $319,999 2 6 9.00 4

$320,000 - $339,999 0 5 ~ 4

$340,000 - $359,999 1 9 27.00 8

$360,000 - $379,999 0 4 ~ 0

$380,000 - $399,999 0 4 ~ 3

$400,000 - $419,999 1 2 6.00 2

$420,000 - $439,999 2 4 6.00 1

$440,000 - $459,999 0 2 ~ 0

$460,000 - $479,999 1 0 0.00 1

$480,000 - $499,999 1 7 21.00 3

$500,000 - $519,999 0 0 ~ 0

$520,000 - $539,999 1 0 0.00 0

$540,000 - $559,999 0 0 ~ 0

$560,000 - $579,999 0 3 ~ 2

$580,000 - $599,999 0 0 ~ 0

$600,000 - $619,999 1 0 0.00 0

$620,000 - $639,999 0 0 ~ 0

$640,000 - $659,999 0 1 ~ 1

$660,000 - $679,999 1 2 6.00 1

$680,000 - $699,999 0 2 ~ 2

$700,000 - Over 2 12 18.00 3

Totals 54 139 7.72 90



Windsor/Severance Area Single Family Residential Housing Supply and Demand
Sold Properties Listed By The Group 

1/1/2011 to 3/31/2011

Based on information from IRES, LLC for dates noted above.

# SFR
Sold

(Demand)

# SFR
Active
(Supply)

Months of
Inventory

# SFR Listed
New This Quarter

Under - $79,999 0 0 ~ 0

$80,000 - $99,999 0 0 ~ 0

$100,000 - $119,999 0 1 ~ 0

$120,000 - $139,999 0 1 ~ 0

$140,000 - $159,999 1 2 6.00 1

$160,000 - $179,999 0 1 ~ 0

$180,000 - $199,999 1 3 9.00 1

$200,000 - $219,999 3 3 3.00 3

$220,000 - $239,999 0 8 ~ 5

$240,000 - $259,999 0 11 ~ 4

$260,000 - $279,999 1 6 18.00 5

$280,000 - $299,999 0 7 ~ 3

$300,000 - $319,999 1 5 15.00 3

$320,000 - $339,999 1 5 15.00 2

$340,000 - $359,999 0 2 ~ 2

$360,000 - $379,999 3 4 4.00 4

$380,000 - $399,999 1 5 15.00 3

$400,000 - $419,999 1 6 18.00 5

$420,000 - $439,999 4 5 3.75 4

$440,000 - $459,999 1 1 3.00 1

$460,000 - $479,999 0 3 ~ 2

$480,000 - $499,999 0 4 ~ 2

$500,000 - $519,999 1 4 12.00 1

$520,000 - $539,999 0 4 ~ 4

$540,000 - $559,999 0 2 ~ 1

$560,000 - $579,999 3 0 0.00 2

$580,000 - $599,999 0 2 ~ 1

$600,000 - $619,999 0 0 ~ 0

$620,000 - $639,999 1 1 3.00 1

$640,000 - $659,999 1 1 3.00 0

$660,000 - $679,999 1 0 0.00 1

$680,000 - $699,999 0 2 ~ 0

$700,000 - Over 1 7 21.00 2

Totals 26 106 12.23 63



Fort Collins Area Attached Residential Housing Supply and Demand
1/1/2011 to 3/31/2011

Total Sold Value: $15,894,059 Average Sold Price: $154,311
Based on information from IRES, LLC for dates noted above.

# Attach
Sold

(Demand)

# Attach
Active
(Supply)

Months of
Inventory

# Attach Listed
New This Quarter

Under - $79,999 6 2 1.00 3

$80,000 - $99,999 9 19 6.33 15

$100,000 - $119,999 18 35 5.83 28

$120,000 - $139,999 11 56 15.27 41

$140,000 - $159,999 15 43 8.60 27

$160,000 - $179,999 17 41 7.24 21

$180,000 - $199,999 9 25 8.33 18

$200,000 - $219,999 6 25 12.50 18

$220,000 - $239,999 4 16 12.00 6

$240,000 - $259,999 4 15 11.25 11

$260,000 - $279,999 0 5 ~ 2

$280,000 - $299,999 2 6 9.00 5

$300,000 - $319,999 1 0 0.00 0

$320,000 - $339,999 1 1 3.00 0

$340,000 - $359,999 0 2 ~ 1

$360,000 - $379,999 0 0 ~ 0

$380,000 - $399,999 0 2 ~ 1

$400,000 - $419,999 0 4 ~ 3

$420,000 - $439,999 0 1 ~ 0

$440,000 - $459,999 0 0 ~ 0

$460,000 - $479,999 0 0 ~ 0

$480,000 - $499,999 0 0 ~ 0

$500,000 - $519,999 0 0 ~ 0

$520,000 - Over 0 2 ~ 1

Totals 103 300 8.74 201



Greeley Area Attached Residential Housing Supply and Demand
1/1/2011 to 3/31/2011

Total Sold Value: $3,264,360 Average Sold Price: $96,011
Based on information from IRES, LLC for dates noted above.

# Attach
Sold

(Demand)

# Attach
Active

(Supply)

Months of
Inventory

# Attach Listed
New This Quarter

Under - $79,999 13 17 3.92 18

$80,000 - $99,999 5 21 12.60 12

$100,000 - $119,999 7 23 9.86 14

$120,000 - $139,999 5 16 9.60 10

$140,000 - $159,999 3 11 11.00 8

$160,000 - $179,999 0 12 ~ 6

$180,000 - $199,999 0 7 ~ 2

$200,000 - $219,999 1 1 3.00 1

$220,000 - $239,999 0 1 ~ 3

$240,000 - $259,999 0 2 ~ 0

$260,000 - $279,999 0 1 ~ 0

$280,000 - $299,999 0 0 ~ 0

$300,000 - $319,999 0 0 ~ 0

$320,000 - $339,999 0 0 ~ 0

$340,000 - $359,999 0 0 ~ 0

$360,000 - $379,999 0 0 ~ 0

$380,000 - $399,999 0 0 ~ 0

$400,000 - $419,999 0 0 ~ 0

$420,000 - $439,999 0 0 ~ 0

$440,000 - $459,999 0 0 ~ 0

$460,000 - $479,999 0 0 ~ 0

$480,000 - $499,999 0 0 ~ 0

$500,000 - $519,999 0 0 ~ 0

$520,000 - Over 0 0 ~ 0

Totals 34 112 9.88 74



Loveland/Berthoud Area Attached Residential Housing Supply and Demand
1/1/2011 to 3/31/2011

Total Sold Value: $4,725,100 Average Sold Price: $168,754
Based on information from IRES, LLC for dates noted above.

# Attach
Sold

(Demand)

# Attach
Active
(Supply)

Months of
Inventory

# Attach Listed
New This Quarter

Under - $79,999 0 2 ~ 1

$80,000 - $99,999 0 2 ~ 1

$100,000 - $119,999 5 9 5.40 4

$120,000 - $139,999 5 26 15.60 18

$140,000 - $159,999 1 38 114.00 27

$160,000 - $179,999 11 14 3.82 16

$180,000 - $199,999 2 8 12.00 4

$200,000 - $219,999 0 2 ~ 1

$220,000 - $239,999 1 1 3.00 1

$240,000 - $259,999 0 5 ~ 4

$260,000 - $279,999 1 2 6.00 0

$280,000 - $299,999 1 0 0.00 0

$300,000 - $319,999 0 0 ~ 0

$320,000 - $339,999 0 0 ~ 0

$340,000 - $359,999 0 0 ~ 0

$360,000 - $379,999 1 0 0.00 0

$380,000 - $399,999 0 2 ~ 0

$400,000 - $419,999 0 0 ~ 0

$420,000 - $439,999 0 0 ~ 0

$440,000 - $459,999 0 0 ~ 0

$460,000 - $479,999 0 1 ~ 1

$480,000 - $499,999 0 0 ~ 0

$500,000 - $519,999 0 0 ~ 0

$520,000 - Over 0 0 ~ 0

Totals 28 112 12.00 78



Windsor/Severance Area Attached Residential Housing Supply and Demand
1/1/2011 to 3/31/2011

Total Sold Value: $1,458,750 Average Sold Price: $162,083
Based on information from IRES, LLC for dates noted above.

# Attach
Sold

(Demand)

# Attach
Active
(Supply)

Months of
Inventory

# Attach Listed
New This Quarter

Under - $79,999 0 2 ~ 1

$80,000 - $99,999 0 1 ~ 2

$100,000 - $119,999 2 3 4.50 3

$120,000 - $139,999 0 2 ~ 3

$140,000 - $159,999 2 0 0.00 1

$160,000 - $179,999 1 1 3.00 0

$180,000 - $199,999 3 1 1.00 2

$200,000 - $219,999 0 0 ~ 0

$220,000 - $239,999 1 0 0.00 0

$240,000 - $259,999 0 1 ~ 1

$260,000 - $279,999 0 2 ~ 0

$280,000 - $299,999 0 2 ~ 1

$300,000 - $319,999 0 0 ~ 0

$320,000 - $339,999 0 0 ~ 0

$340,000 - $359,999 0 0 ~ 0

$360,000 - $379,999 0 0 ~ 0

$380,000 - $399,999 0 0 ~ 0

$400,000 - $419,999 0 0 ~ 0

$420,000 - $439,999 0 0 ~ 0

$440,000 - $459,999 0 0 ~ 0

$460,000 - $479,999 0 0 ~ 0

$480,000 - $499,999 0 0 ~ 0

$500,000 - $519,999 0 0 ~ 0

$520,000 - Over 0 0 ~ 0

Totals 9 15 5.00 14



Fort Collins Area Attached Residential Housing Supply and Demand
Sold Properties Listed By The Group 

1/1/2011 to 3/31/2011

Based on information from IRES, LLC for dates noted above.

# Attach
Sold

(Demand)

# Attach
Active

(Supply)

Months of
Inventory

# Attach Listed
New This Quarter

Under - $79,999 1 1 3.00 1

$80,000 - $99,999 5 3 1.80 3

$100,000 - $119,999 4 9 6.75 9

$120,000 - $139,999 4 14 10.50 11

$140,000 - $159,999 5 16 9.60 6

$160,000 - $179,999 4 20 15.00 7

$180,000 - $199,999 1 10 30.00 7

$200,000 - $219,999 3 8 8.00 5

$220,000 - $239,999 1 7 21.00 1

$240,000 - $259,999 4 7 5.25 4

$260,000 - $279,999 0 4 ~ 1

$280,000 - $299,999 1 3 9.00 3

$300,000 - $319,999 0 0 ~ 0

$320,000 - $339,999 1 1 3.00 0

$340,000 - $359,999 0 0 ~ 0

$360,000 - $379,999 0 0 ~ 0

$380,000 - $399,999 0 0 ~ 0

$400,000 - $419,999 0 0 ~ 0

$420,000 - $439,999 0 0 ~ 0

$440,000 - $459,999 0 0 ~ 0

$460,000 - $479,999 0 0 ~ 0

$480,000 - $499,999 0 0 ~ 0

$500,000 - $519,999 0 0 ~ 0

$520,000 - Over 0 1 ~ 1

Totals 34 104 9.18 59



Greeley Area Attached Residential Housing Supply and Demand
Sold Properties Listed By The Group 

1/1/2011 to 3/31/2011

Based on information from IRES, LLC for dates noted above.

# Attach
Sold

(Demand)

# Attach
Active

(Supply)

Months of
Inventory

# Attach Listed
New This Quarter

Under - $79,999 0 0 ~ 0

$80,000 - $99,999 0 2 ~ 2

$100,000 - $119,999 0 3 ~ 1

$120,000 - $139,999 0 0 ~ 0

$140,000 - $159,999 0 4 ~ 3

$160,000 - $179,999 0 2 ~ 1

$180,000 - $199,999 0 2 ~ 0

$200,000 - $219,999 0 0 ~ 0

$220,000 - $239,999 0 0 ~ 0

$240,000 - $259,999 0 0 ~ 0

$260,000 - $279,999 0 0 ~ 0

$280,000 - $299,999 0 0 ~ 0

$300,000 - $319,999 0 0 ~ 0

$320,000 - $339,999 0 0 ~ 0

$340,000 - $359,999 0 0 ~ 0

$360,000 - $379,999 0 0 ~ 0

$380,000 - $399,999 0 0 ~ 0

$400,000 - $419,999 0 0 ~ 0

$420,000 - $439,999 0 0 ~ 0

$440,000 - $459,999 0 0 ~ 0

$460,000 - $479,999 0 0 ~ 0

$480,000 - $499,999 0 0 ~ 0

$500,000 - $519,999 0 0 ~ 0

$520,000 - Over 0 0 ~ 0

Totals 0 13 ~ 7



Loveland/Berthoud Area Attached Residential Housing Supply and Demand
Sold Properties Listed By The Group 

1/1/2011 to 3/31/2011

Based on information from IRES, LLC for dates noted above.

# Attach
Sold

(Demand)

# Attach
Active

(Supply)

Months of
Inventory

# Attach Listed
New This Quarter

Under - $79,999 0 0 ~ 0

$80,000 - $99,999 0 0 ~ 0

$100,000 - $119,999 0 2 ~ 1

$120,000 - $139,999 1 7 21.00 4

$140,000 - $159,999 0 9 ~ 8

$160,000 - $179,999 6 8 4.00 7

$180,000 - $199,999 1 1 3.00 0

$200,000 - $219,999 0 1 ~ 1

$220,000 - $239,999 1 1 3.00 1

$240,000 - $259,999 0 2 ~ 2

$260,000 - $279,999 1 2 6.00 0

$280,000 - $299,999 0 0 ~ 0

$300,000 - $319,999 0 0 ~ 0

$320,000 - $339,999 0 0 ~ 0

$340,000 - $359,999 0 0 ~ 0

$360,000 - $379,999 1 0 0.00 0

$380,000 - $399,999 0 2 ~ 0

$400,000 - $419,999 0 0 ~ 0

$420,000 - $439,999 0 0 ~ 0

$440,000 - $459,999 0 0 ~ 0

$460,000 - $479,999 0 0 ~ 0

$480,000 - $499,999 0 0 ~ 0

$500,000 - $519,999 0 0 ~ 0

$520,000 - Over 0 0 ~ 0

Totals 11 35 9.55 24



Windsor/Severance Area Attached Residential Housing Supply and Demand
Sold Properties Listed By The Group 

1/1/2011 to 3/31/2011

Based on information from IRES, LLC for dates noted above.

# Attach
Sold

(Demand)

# Attach
Active
(Supply)

Months of
Inventory

# Attach Listed
New This Quarter

Under - $79,999 0 0 ~ 0

$80,000 - $99,999 0 0 ~ 0

$100,000 - $119,999 1 0 0.00 1

$120,000 - $139,999 0 1 ~ 1

$140,000 - $159,999 1 0 0.00 0

$160,000 - $179,999 0 0 ~ 0

$180,000 - $199,999 0 0 ~ 0

$200,000 - $219,999 0 0 ~ 0

$220,000 - $239,999 0 0 ~ 0

$240,000 - $259,999 0 0 ~ 0

$260,000 - $279,999 0 1 ~ 0

$280,000 - $299,999 0 0 ~ 0

$300,000 - $319,999 0 0 ~ 0

$320,000 - $339,999 0 0 ~ 0

$340,000 - $359,999 0 0 ~ 0

$360,000 - $379,999 0 0 ~ 0

$380,000 - $399,999 0 0 ~ 0

$400,000 - $419,999 0 0 ~ 0

$420,000 - $439,999 0 0 ~ 0

$440,000 - $459,999 0 0 ~ 0

$460,000 - $479,999 0 0 ~ 0

$480,000 - $499,999 0 0 ~ 0

$500,000 - $519,999 0 0 ~ 0

$520,000 - Over 0 0 ~ 0

Totals 2 2 3.00 2



Fort Collins, Greeley Area, Loveland and Windsor
1/1/2011 to 3/31/2011

Based on information from IRES, LLC for dates noted above.

Transaction

Market
Share %

Volume

Market
Share %

Company 
Listings

Co/Broker Sold
Number/Volume

Company 
Listings

Company Sold
Number/Volume

Co/Broker 
Listings

Company Sold
Number/Volume

Total 
Company
Listings Sold
Dollar Volume

Average

Sold 
Price

% List Price

to Sold 
Price

Total Market - Fort Collins Area 
Active Listings: 2509

532 100.00%
118
$23,932,077

414
$99,093,070

$123,025,147 $231,250 96.82%

The Group

Active Listings: 535 (21.32%)
Involved in 41% of solds 

156
29.32% 33.22%

88
$24,273,583

68
$16,599,904

65
$15,534,843 $40,873,487 $262,009 96.88%

Total Market - Greeley Area 
Active Listings: 1653

446 100.00%
86
$20,358,998

360
$57,852,301 $78,211,299 $175,361 98.57%

The Group
Active Listings: 161 (9.74%)
Involved in 17% of solds 

47
10.54%

11.31%
37
$7,183,082

10
$1,663,842

29
$4,847,400

$8,846,924 $188,232 98.66%

Total Market - Loveland/Berthoud 

Area 
Active Listings: 1430

281 100.00%
69
$15,159,208

212
$48,137,863 $63,297,071 $225,256 95.53%

The Group

Active Listings: 281 (19.65%)
Involved in 34% of solds 

70
24.91%

28.17%
41
$10,178,742

29
$7,650,292

27
$6,287,425

$17,829,034 $254,700 97.18%

Total Market - Windsor/Severance 
Area 

Active Listings: 731

123 100.00% 30
$8,151,230

93
$25,507,188

$33,658,418 $273,645 95.11%

The Group
Active Listings: 162 (22.16%)
Involved in 37% of solds 

35
28.46%

34.69%
21
$6,955,753

14
$4,721,785

11
$2,824,710

$11,677,538 $333,643 95.51%

The Group has a 22.29% market share in Fort Collins, Greeley Area, Loveland and Windsor and was involved in 31.84% of the real estate sold.
The Group has 18.01% of the active listings in Fort Collins, Greeley Area, Loveland and Windsor. 











The Group Difference
Listing Services

The Group, Inc. Real Estate has been the  
market leader in Northern Colorado since 1976.

visionL E A D E R S  I N  R E A L  E S TAT E

www.thegroupinc.com

Loveland Office 
1401 W. 29th Street 
Loveland, CO  80538 
970.663.0700

Greeley Office 
3257 W. 20th Street 
Greeley, CO  80634 
970.392.0700

Centerra Office in Loveland 
5401 Stone Creek Circle 
Loveland, CO  80538 
970.613.0700

Mulberry Office 
401 W. Mulberry Street 
Fort Collins, CO  80521 
970.221.0700

Harmony Office 
2803 E. Harmony Road 
Fort Collins, CO  80528 
970.229.0700

Horsetooth Office 
375 E. Horsetooth Road 
Fort Collins, CO  80525 
970.223.0700
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Locally Owned 
The Group is the only major real estate firm in Northern Colorado that  
is both locally owned and independent (not part of a national franchise).

Employee Owned Company 
The Group is owned by the people who work here. Today,  
there are over 250 owners in six offices in Northern Colorado.

Community Involvement 
Group Partners support our communities by investing their time, talent and resources to many service organizations. In 
2009, Group Partners individually gave $222,546 in our internal campaign to benefit the United Ways of Larimer and 
Weld Counties.

Big Hearts

All of our Sales Partners work full-time in real 
estate and have been recognized as some of the 
most productive REALTORS® in the nation.

Remarkable Results
Market Research
The Group continually 
compiles relevant data about 
the local real estate market.  
This information helps our 
customers make educated 
decisions based on current 
market conditions.
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Experience and Education
The Group’s highly experienced Sales Partners regularly attend 
continuing education classes and earn designations that 
demonstrate their commitment to excellence in the industry.

Pricing Tools
Our visual pricing software 
helps our sellers determine 
a competitive price for 
their property. The analysis 
includes odds of selling and 
buying patterns for a specific 
neighborhood.



The Group Difference
Listing Services

The Group, Inc. Real Estate has been the  
market leader in Northern Colorado since 1976.
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Experience and Education
The Group’s highly experienced Sales Partners regularly attend 
continuing education classes and earn designations that 
demonstrate their commitment to excellence in the industry.

Pricing Tools
Our visual pricing software 
helps our sellers determine 
a competitive price for 
their property. The analysis 
includes odds of selling and 
buying patterns for a specific 
neighborhood.



The Group’s marketing program is designed to  
introduce your property to a large number of qualified buyers.

Electronic Marketing
Mobile Website
The Group 
has created a 
smart phone 
version of its 
website for the 
convenience of 
mobile users.

REALTOR® Marketing
REALTOR® Email
Email blasts are sent out by the listing Sales Partner 
notifying other REALTORS® and potential buyers 
about new listings and price adjustments.

Tour
New Group listings are toured by our Sales Partners each week.  This is an 
opportunity for our sellers to expose their property to Northern Colorado’s top 
producing REALTORS®. The seller is given valuable feedback on pricing and 
condition early in the listing process.

Counter Display / Home Book
A book containing details about a property is 
available in the home for use by potential buyers 
and their REALTORS®.  The information will 
help answer any questions the visitor may have 
about the property while they are viewing it as 
well as provide information needed by the selling 
REALTOR® when writing an offer.

Welcome To

1419 Grand Avenue

The Group, Inc. | 2803 E. Harmony Road | Fort Collins, Colorado 80528
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Thank You
For Coming

The Group, Inc.
2803 E. Harmony Road

Fort Collins, CO 80528

Clare D. Hartmann
Office  (970) 229-0700
Mobile (970) 381-4898
chartmann@thegroupinc.com
w w w . T h e G r o u p I n c . c o m

Clare D. Hartmann
Office  (970) 229-0700
Mobile (970) 381-4898
chartmann@thegroupinc.com
w w w . T h e G r o u p I n c . c o m

Reception / Partner / Escrow Services

Marketing / Graphic Design / Professional Photography

Specialized Services - Relocation / Short Sale Facilitation

Management Services

Staff Support

Our mission since 1976 has been to “help people 
get where they want to go on time – make it 
easier, make it faster, be their source of real estate 
knowledge.” With residential and commercial 
brokerage, mortgage, title, and insurance services 
in our family of companies, all critical in the real 
estate purchase process, we bring unmatched 
convenience to our customer who choose to use 
our affiliated businesses.

Affiliated Businesses

The Real Estate Source 
A magazine produced by The Group featuring 
homes for sale and new home neighborhoods 
throughout Northern Colorado. High quality 
glossy 24-page, full-color publication in oversized 
format. Over 50,000 copies distributed monthly 
throughout Northern Colorado. Received by 
subscribers of the Fort Collins Coloradoan and 
Loveland Reporter-Herald. Available for pick-
up at nearly 200 distribution points including 
hotels, grocery stores, restaurants, coffee shops, 
and Group offices. Online version of publication 
at www.thegroupinc.com contains links to detail 
pages for most listings. Informative market data 
and community information in each issue.

Northern Colorado 
Real Estate Source

w w w . t h e g r o u p i n c . c o m

1137 Terrace View Street, Timnath

PRICE: $735,000   BED/BATH: 4/5 
SQ. FT: 4,083 MLS#: 628700

CONTACT: 

Bill West 690.0505
bwest@thegroupinc.com

Embrace this home environment in this like-new ranch style home. Quality 
appointments made from rich textures and soothing colors define and reflect 
solitude.  The open floor plan on the main level frames the snow-capped Rockies. 
The expansive covered deck is complete with a built-in grill. Finished basement 
walks out to water feature and gas fire pit.  Visit SerratogaFalls.com and 
thegroupinc.com/1137 to learn more.

Solitude at Serratoga Falls
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Print Marketing
Post Cards 
Just Listed postcards are created for new listings and mailed 
to the surrounding neighborhood and other targeted areas.   

Property Brochures 
A color brochure 
containing photographs 
and important details 
about the property is 
prepared for each listing.

synergyR E S U LT S  O R I E N T E D  M A R K E T I N G teamworkC U S T O M E R  F I R S T

Publications 
The Group regularly  
has a presence in  
several Northern  
Colorado newspapers  
and magazines.

Open Houses This Weekend - www.thegroupinc.com

SAT & Sun 1-3

1267 Swainson Road, Eaton. Won-

derful ranch style home with a fin-

ished basement offers open living 

spaces that flow. 3 bedrooms plus 

3 bathrooms. Features include wood 

flooring, gas fireplace, A/C, ceiling 

fans, Rinnai water heater, 5-piece 

bath, Travertine tile counters.

DeSirAble quAil hollow home!

2625 Yorkshire Street, FTC-This 

property backs to beautiful expansive 

greenbelt with lots of privacy. Gourmet 

kitchen with granite counters and tile 

floors. Large family room with gas fire-

place. Finished daylight bsmt w/many 

built-ins and guest bdrm and bath. Pre-

inspected!

$335,000 

MLS#622417

Randy Joseph 

377-6042

SunDAY 1-3

2730 Jewelstone Court, Fort Col-

lins - Open floor plan with wood 

floors, light and bright with extra win-

dows added when built. Full daylight 

walk-out basement onto large private 

neighborhood open space. New roof, 

new exterior paint, new concrete 

driveway, plus a $6,000 carpet allow-

ance.

Prue Kaley 

222-7849

$435,000 

MLS#621969

SATurDAY 1-3

2206 Timber Creek Dr, FTC. 2-story 

w/ fin bsmt, 4 beds, 4 bths, quartz 

kitchen counters (Zodiaq), wood 

floors, newer carpet & exterior paint. 

Double shower in master w/ tile 

floors, & walk-in closet. Open lay-

out w/ great room & built-in shelves. 

Fenced yard w/ two patios.

$300,000 

MLS#622083

SunDAY 1-3

3731 Benthaven St, FTC. Here it is w/ 

everything you need: GREAT  location, 

price, and condition! Open floor plan w/ 

vaulted ceilings, large eat-in kitchen, 3 

beds, 2 living areas. Large backyard w/ 

flagstone patio & mature landscaping. 

Close to schools, parks, shopping, and 

CSU!

Mary Ann Michels 

310-7944

$203,500 

MLS#622806

SunDAY 1-3

414 Stover St, FTC. New kitchen 

installed! Oak cabinets, new counter-

tops, microwave included. Large lot 

with alley access. Garage converted 

to separate office or guest quarters. 

A/C.

SATurDAY 1-3

5037 Holiday Dr, FTC. Enjoy mtn 

living just minutes from town in this 

updated, immaculate mtn log home. 

Views from every window of Horse-

tooth Reservoir & the foothills. Pro-

fessionally painted inside & out w/ 

artisan touches & a new kitchen w/ 

high end appliances.

SATurDAY 1-4

1145 Osprey Road, Eaton- Extra 

large covered back deck overlook-

ing private, rolling green, open space 

& pond. 3 BR, 3 BA. Luxury master 

suite w/separate sitting room. Gour-

met kitchen w/slab granite counter-

tops, gas cooktop, double ovens, 2 

pantries.

Lisa O’Brien 

566-0995

$374,900 

MLS#613036

Troy Hiebsch 222-7110

Jason Billings 581-6444 

Berin Wachsmann 214-2277

SunDAY 1-3

204 Maple St., Ft. Collins - The loca-

tion and amenities you want at a price 

you can afford. Secure underground 

parking. City and mountain views. 

Wide range of floor plans and fantastic 

finishes. Prices range from $225,000 to 

$450,000. Residential entrance located 

on West side of building. 

$180,000-$350,000 

SunDAY 1-3

614 S. Washington Ave., Fort Collins - A newer 

- built in 2002 - home in Old Town, close to CSU. 

Bungalow charm with today’s features: gourmet 

ktchn, gas stove, SS appliances, granite island, 

formal dining, lovely fireplace. 2 main flr bdrms + 

mstr suite upstairs w/ luxury bath. Nice rear deck 

& front porch. Fenced yard. Attached oversized 

2-car garage w/ alley access.

Linda Hopkins 

217-1228

$470,000 

MLS#615987

SunDAY 1-4

2626 William Neal Pkwy, Fort Col-

lins. 3 Bdrm, 2 bath, Former model 

home with lots of upgrades. Stainless 

steel appliances, refrigerator, smooth 

top range with accubake oven, 5 cycle 

dishwasher, upgraded cabinets, Siles 

granite countertops. 15X9 breakfast 

nook with wood floor.

Russ Hunter 

581-7601

$355,000 

MLS#622234

Sally Lee 

227-7742

Mike Malvey 

420-7235

$315,000 

MLS#619332

SunDAY 1-3

137 N. Roosevelt Ave., Fort Collins - This 

charming 3bdrm, 3ba Old Town bungalow is just 

a block north of Fort Collins’ famous Avenue & 

has been lovingly updated w/ so many new fea-

tures: all new kitchen w/ upgraded countertops, 

top-of-the-line SS appliances & Schroll cabinets; 

new furnace & tankless water heater; new roof; 

new baths w/ tile accents & so much more.

$170,000 

$272,000 

MLS#615168 

James Mitchell 

420-2487

James Mitchell 

420-2487

SATurDAY 11-1

1602 Robertson, #H, F.C. - This 2 

bed, 3 bath condo has room to ex-

pand! Corner unit in a great location 

and easy living. HOA covers trash & 

snow removal, water, exterior main-

tenace & lawn care. Walking distance 

to schools, shopping & Spring Creek 

trails. Close to parks! 

Mark Moran 

218-1891

$169,900 

MLS#618862

Fri/SAT/Sun 12-5

291 Saratoga Dr., Windsor - Green-

spire is a lake front community w/

planned trails, parks, docks & open 

space. Single Family Homes from 

$235,000-$320,000 Lake front 

homes starting at $330,000. Come 

visit us any Friday, Saturday, Sunday 

from 12-5 pm.

Lisa O’Brien 

566-0995

$235,545 

MLS#595072

Fri/SAT/Sun 12-5

2409 Maple Hill Dr., FTC - Maple 

Hill is a Fort Collins neighborhood 

w/easy access to Old Town & I-25. 

We take a systems approach to du-

rability, e
nergy efficiency & indoor air 

quality. Duplexes starting at $175k. 

Single family starting at $201k. Visit 

us Friday, Sat., Sun. 12-5 pm.

Lisa O’Brien 

566-0995

$234,000 

MLS#595204

Layne Payant 

302-6894

$298,000 

MLS#621340

SAT & Sun 1-4

6014 Woodcliffe Dr., Windsor - Cus-

tom 3BD 2BA 3930 sf home w/ tons 

of open space behind! Slab gran-

ite countertops, Alder cabinets, full 

stucco, Brazillian Cherry wood floors, 

Karastan carpet. Full landscaping, air 

conditioning & more! Neighborhood 

has clubhouse, trails etc.

Leigh Ann Peters 

690-7404

$409,900 

MLS#618125

DAilY 1-5

6408 Murano Drive, Windsor - Murano’s 

Lifestyle model home open 1-5pm daily 

or by appointment. Six different High Per-

formance ranch plans are available from 

2000 sq. ft. Prices start at $450k with 

lot, 3-car garage and premium finishes. 

Walkout lots available. HOA covers lawn 

maintenance & snow removal!

Dennis Pfeifer 

227-6646

$930,000 

MLS#614274

 SAT & Sun 1-4

972 Hawkshead, Timnath - Model home now 

for sale at a great price - over $150,000 under 

replacement cost. Lots of builder upgrades for 

FREE! Backs to greenbelt, high ceilings, open 

feeling, granite counters, hickory hardwood 

floors, custom alder cabinets, 5 pc mstr ba, lots of 

tile upgrades, completely landscaped. Over 1,200 

sf fin in lower level. Ready to occupy now!

$550,000 

MLS#562868

Joey Porter 481-4814 

DJ Johnson 213-0648 

Paula Hawe 222-1020

SAT & Sun 1-4

2139 Katahdin, Fort Collins - Brand new 

flrplan - over 2,300 sf finished. 9 ft 

ceiling including bsmt. 4 Bdrms up, 3 

baths, free builder upgrades include 

hardwood flrs in kitchen nook, granite 

countertops in kitchen. Also includes 

$3,000 towards closing costs, front 

yard landscape.

Joey Porter 481-4814 

Todd Fields 218-3535
$295,445 

MLS#619270

Website
Our highly interactive website, www.thegroupinc.com,  
includes sophisticated search ability, virtual tours, Google 
mapping, weekend open house locations, community 
information, and market statistics.

The Group Network
Sales Meetings and Pitch Sessions 
Group Sales Partners come together each week for education, 
networking, and sharing of information.  The Sales Partners are 
kept up to date on current market trends, changes in real estate 
law and other relevant legislation, and community news.  In 
addition, each office gathers weekly to exchange information 
about listings and buyer needs.

Insider 
Customers of The Group receive 
our newsletter, The Real Estate 
Insider.  Over 35,000 copies are 
mailed 10 times each year.  

Ninja Network 
Over 9,000 top producing 
REALTORS® in North America 
who make up the “Ninja 
Network” refer buyers moving 
to our area and stand ready to 
assist Group customers relocating out-of-town.

More online, visit
www.thegroupinc.com

Economic indicators

Short Sale program
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Survey finds home ownership is preferred for most Americans

Market conditions notwithstanding, nearly two-thirds of Americans still prefer to own a 
home rather than rent, according to results of the recent Fannie Mae National Housing 
Survey. The survey, conducted over December 2009 and January 2010, assessed attitudes 
about home ownership, household 
finances and overall confidence in the 
economy.

“Despite the recent downturn in the 
housing sector, Americans continue to 
value home ownership and think about 
their homes in ways that go much deeper 
than the financial investment,” said  
Mike Williams, President and CEO of 
Fannie Mae.

Overall, there were indications of faith  
in the real estate market. While only  
31 percent believed the economy was 
on the right track, 80 percent considered 
home ownership to be important to the 
economy, 44 percent said their personal 
financial situation would improve over 
the next year, 64 percent said it was a 
good time to buy a house, and 31 percent 
thought it was a very good time to buy  
a house.

While the survey found that Americans 
see home ownership as a premium 
investment, incentives for ownership run 
deeper. For instance, safety (43 percent) 
and quality of schools (33 percent) were 
cited as strong attractions for ownership.

Housing demand  
may be building

OTHER NOTABLE RESULTS  
FROM THE SURVEY INCLUDE:

Percent of those holding a 
30-year fixed mortgage were 
satisfied with their financing, 
while just 68 percent with 
adjustable rate mortgages 
were satisfied.

Percent of renters believe 
owning makes more sense 
than renting.

Percent of owners said buying 
a home is one of the safest 
ways to invest, while just 
17 percent believed buying 
stocks was safe.

Percent of renters said they 
plan to buy in the future.

Percent of respondents, 
including 70 percent of those 
who are delinquent on their 
mortgages, believe it’s not 
acceptable to stop making 
payments on underwater 
mortgages.

Source: Fannie Mae National Housing Survey

Real estateReal estate
InsiderInsider

A PublicAtion of 
the GrouP, inc.

Affiliated Websites
When you list your home with The Group 
your home will be advertised on many of 
the nation’s major real estate websites. 

Virtual Tours 
Most Group listings feature virtual tours with enlarged photos 
and panoramic views of the interior and exterior of the 
property.

A Property Detail Page provides complete information for 
each listing including a slide show, an interactive map, and a 
list of features and amenities.
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Listing Services

The Group, Inc. Real Estate has been the  
market leader in Northern Colorado since 1976.
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Locally Owned 
The Group is the only major real estate firm in Northern Colorado that  
is both locally owned and independent (not part of a national franchise).
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there are over 250 owners in six offices in Northern Colorado.
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Group Partners support our communities by investing their time, talent and resources to many service organizations. In 
2009, Group Partners individually gave $222,546 in our internal campaign to benefit the United Ways of Larimer and 
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Big Hearts

All of our Sales Partners work full-time in real 
estate and have been recognized as some of the 
most productive REALTORS® in the nation.

Remarkable Results
Market Research
The Group continually 
compiles relevant data about 
the local real estate market.  
This information helps our 
customers make educated 
decisions based on current 
market conditions.
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Experience and Education
The Group’s highly experienced Sales Partners regularly attend 
continuing education classes and earn designations that 
demonstrate their commitment to excellence in the industry.

Pricing Tools
Our visual pricing software 
helps our sellers determine 
a competitive price for 
their property. The analysis 
includes odds of selling and 
buying patterns for a specific 
neighborhood.



Increase Your Odds of Closing on Time 
If your home went under contract last year, the market odds of the contract closing on time were less than 50%.  
If your home was listed with The Group, Inc. your odds of closing ON TIME were 89%.

Increase Your Exposure to Out-of-Town Buyers 
Some of the best buyers for your home are out-of-town buyers, especially corporate transferees.  
One out of every four of The Group, Inc.’s buyers is from out of town.

Hire a High Performance Sales Team 
The Group, Inc.’s sales team averaged selling 21 homes each last year. The rest of the Northern Colorado REalTORS® 
averaged selling six homes each last year. RealTrends named The Group, Inc. the most productive independent real estate 
company in the United States eight years in a row based on the number of transactions per associate. In 2002 and 2004 
The Group, Inc. was named the “Most Productive Company in the Country” based on transactions per associate by the 
National association of REalTORS®.

Attract More Buyers Through the Internet 
When you list your home with The Group, Inc., your home will be advertised on www.realtor.com, the nation’s number 
one real estate web site with over 153 million “hits” per month. Your home will also be advertised on www.corealty.com,  
www.coloproperty.com, www.coloradoan.com and The Group, Inc.’s web site www.thegroupinc.com with information 
syndicated to over 25 additional sites.

Results You Can Count On 
The Group, Inc. is involved in over 39% of the home sales each year in Northern Colorado (either as the listing broker, the 
selling broker, or both). More than one out of every three homes sold this year in Northern Colorado will be listed with  
The Group, Inc. Why do so many sellers choose The Group, Inc.? They like having results they can count on.

Guarantee Your Buyer’s Home 
The buyer for your home may have a home to sell. (Over 50% of all buyers have a home to sell first.)  
We may be able to guarantee the sale of their home so they can buy yours. Many sellers were able to  
move because of The Group, Inc. Guarantee Sales Program.

Reasons to List Your  
Home with The Group, Inc.



The Group Guaranteed Mortgage 
Consumers can access mortgage services at each of The Group, Inc.’s offices to receive the convenience and efficiency 
of one-stop shopping.  local experts with decision-making authority are available at each location to counsel customers 
on all their mortgage needs.  The Group Guaranteed Mortgage (TGGM) is a joint venture between The Group, Inc. and 
Bank of america.  Bank of america offers loan programs to fit virtually every situation as well as local underwriting and 
processing for TGGM customers.  TGGM is unique because of its commitment to flawless mortgage transactions including 
guarantees of accuracy and meeting time commitments. www.thegroupmortgage.com

The Group Guaranteed Title 
Title and escrow services are provided on site at each The Group, Inc. office.  Our experienced title officers and escrow 
officers have the authority and tools available to make the closing process smooth and efficient from beginning to end.  We 
guarantee our service bringing to our customers a new level of convenience and accountability in the real estate transaction. 

The Group, Inc. is Owned by its Sales Team 
all of its sales associates and managers own The Group, Inc. equally. (We’ve been set up this way since 1976.)  
as owners of our company, we work together as a team to get you where you want to go on time - hopefully  
with a smile on your face. Your satisfaction is the key to our future.

Market Data Readily Available 
The Group, Inc. Real Estate compiles statistical data about the local real estate market each month.  This data helps us 
determine the most effective marketing strategy for each home we list.  This information is available on The Group, Inc.’s 
web site and our sales associate will review the data with you and answer your questions.
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Mulberry Office 
401 W. Mulberry Street  
Fort Collins, CO  80521 

970.221.0700

Harmony Office 
2803 E. Harmony Road 
Fort Collins, CO  80528 

970.229.0700

Horsetooth Office 
375 E. Horsetooth Road  
Fort Collins, CO  80525 

970.223.0700

Centerra Office in Loveland 
5401 Stone Creek Circle  

Loveland, CO  80538 
970.613.0700

Loveland Office 
1401 W. 29th Street 

Loveland, CO  80538 
970.663.0700

Greeley Office 
3257 W. 20th Street 
Greeley, CO  80634 

970.392.0700

www.thegroupinc.com



Receptionists 

Each Group office is open seven days a week and 

is staffed with knowledgeable team members.  Our 

Receptionists greet guests when they arrive in our office, 

and direct questions or needs to the appropriate persons.  

They keep up-to-date showing information on each 

listing and set up all showings on our listings.

Assistants 

Our Assistants support our Sales Partners with their  

day-to-day business.  When a property is listed the 

Assistant enters the listing information in the multi-list 

system, prepares marketing brochures, creates a counter 

display, schedules advertising, and orders photography.

Escrow Officers 

Our Escrow staff assists our Sales Partners during the 

under-contract phase.  Their role is to monitor contract 

dates and contingencies, coordinate title commitments, 

contact lenders for loan updates and application 

deadlines.  Finally they coordinate the closing with  

the lender, title company, Realtors, buyer, and seller.

Couriers 

Our couriers will visit your home to place a for sale sign 

in your yard and a lock box on your door, measure your 

home, and photograph it for advertising and brochures.

Photographers 

The Group, Inc. has full-time photographers who will 

take pictures of your home for advertising and a visual 

tour.  If they need access to the inside of your home, you 

will be notified by them to schedule a time when your 

home will be ready to be photographed. 

Marketing Department 

Our marketing staff provides services to our partners 

to help them promote their listings and attract buyers 

to our company.  Some of these services include ad 

and brochure design, ad placement in publications 

throughout Northern Colorado, management of  

The Group’s website www.thegroupinc.com, and  

the creation of our exclusive advertising publications, 

The Real Estate Source and The Collection.

The Group, Inc. Real Estate employs a dedicated staff to assist  
your Group REalToR® in the marketing of your property.

Meet Our Staff
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www.thegroupinc.com
Your online source for  
real estate information.
Tobii Technology® eye tracking was 

used in the development of our  

state-of-the-art website to maximize  

usability by visitors.  Easily search  

properties for sale and find valuable  

market and community information.

Copyright © 2006, 2010 
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How can I find a home that is perfect for me? 

Our easy search tool lets you find properties by address, 

price range, property type, neighborhood and new on 

the market. There are many other options to help you 

narrow your search.

Can I find a new home neighborhood?

The Group markets homes for many quality builders and 

we offer the largest selection of new homes in Northern 

Colorado.  Search neighborhoods by location, amenities, 

price range, and builder to find the perfect location for 

your new home.

What’s my home worth?

The Market View tool helps you find information about 

properties that are for sale or those that have sold in 

your neighborhood or are similar to yours.

What’s happening in the market? 

Quarterly market statistics about each community are 

readily available in easy to understand graphs.

Where should I live?

Learn about the special features of Northern Colorado 

communities including demographics, school 

information, climate, and housing inventory.



Realtor.com
A Powerful Online Marketing  

Tool For Your Home

Copyright © 2007 The Group, Inc. Real Estate

The Group enhances all listings on Realtor.com giving 
the ability to add additional photos, virtual tour, 
video, detailed property description, attention getting 
headlines and detailed traffic reports. Realtor.com listing 
enhancements provide many benefits to our sellers:

• More consumers are searching online for real 
estate - 89% of home buyers use the Internet when 
looking for a home.

• More home buyers and sellers go to Realtor.com 
than any other real estate site - 6.6 million visitors 
look at homes on Realtor.com each month.

• Homes with multiple photos rise to the top on the 
most viewed page on Realtor.com – the search 
results page - Group listings include up to 25 
photographs.

• Homes with multiple photos are viewed 299% 
more often, on average - Group listings include up 
to 25 photographs, detailed property descriptions, 
and company branding for higher visibility.

• Buyers are attracted to companies with a lot 
of inventory - The Group’s logo is prominently 
displayed on every listing on the search results page 
as well as on the listing detail page demonstrating 
our prominence in the Northern Colorado market.

• Buyers can inquire about a home 24/7 via email, 
phone or fax - The Group’s listings contain an 
email link to the listing agent, and other important  
contact information.

• Realtor.com provides traffic tracking on  
enhanced listings - The Group has access to 
information about how often a home was viewed 
on Realtor.com.

• Realtor.com sends information to many popular 
websites - The Group’s listings appear on several 
nationally recognized websites.



My HomeSearch! 
www.thegroupinc.com

How to use My HomeSearch!
My HomeSearch! was created to give visitors to The Group’s web site the ability to set  

forth criteria for homes and receive information in their email box when listings that meet  
that criteria come onto the market. Listings can also be saved for future reference.

To use the system, register by providing a username and password.

A registered user can designate a favorite Group REALTOR®.

After registering, you will receive an email confirmation.  Information is downloaded from  
IRES every 24 hours. Notification of new listings will be placed in your email inbox each morning.



Copyright © 2006 The Group, Inc. Real Estate

To add an alert to My HomeSearch!

1.    Visit www.thegroupinc.com.

2.    Sign in using your  
       username and password.

3.    Click on “Saved Searches”.

To add properties to a Favorite List

1.    Visit www.thegroupinc.com.

2.    Sign in using your username and password.

3.    Click on the MLS information page for the 
 property you want to save.

4.    Click on “Add to Favorites”.

To register on My HomeSearch!

1.    Visit www.thegroupinc.com.

2.    In My HomeSearch! complete the  
       New User Registration section.

3.    Designate a “Preferred Group Realtor”.



A Picture Says  
A Thousand Words

Photos of your home will be  
used in the following ways to  
market your home.  

• The Group’s Real Estate Source –  
An exterior photo will  
appear in the magazine  

• Full color property brochure 

• Virtual Tour 

• Individual Property Website

• Video of your home on  
www.youtube.com

• Ad for your home on  
www.craigslist.com

• Listings on major real estate  
web sites including: 
www.thegroupinc.com 
www.realtor.com 
www.coloproperty.com 
www.trulia.com 
www.zillow.com 
as well as links from the websites 
of over 500 of the leading real 
estate companies in the country.

With over 80% of buyers using the internet to search for homes, “web appeal” is more  
important than ever.  Buyers are using the internet not only to select homes to see, but to eliminate 

those that don’t look appealing.  That’s where great photos can help you sell your home! 

NO

YES

NO



A professional photographer employed by The Group  
will make arrangements to take pictures of your home. 

• The photographer’s job is to make your home look its very best in 
pictures.  To assure we  get the best photos, we need your help. Use 
the following checklist to prepare your home for photographs.

• In some cases the photographer might have to move furniture or 
other items to get the best shot.   If your home has not been prepared 
for photography, our photographer may ask to reschedule your 
appointment.

• Shooting photographs is just part of the job.  Once the photos are 
taken, the photographer will return to the office to process the 
pictures, resize them, and store them for use by our administrative 
staff.  Making your home photo-ready will greatly assist with the 
successful marketing of your home.

General
• Clean, clean, clean! 

• Remove seasonal decorations that might date the photos

• Move garbage cans and other trash from view

• Remove all pet-related items (e.g., food bowls, litter boxes, cages, beds)

Inside
• Ensure all light fixtures and 

lamps are turned on and all  
light bulbs are working

• Open all curtains/blinds  
to allow light into house

• As much as possible, minimize 
electrical cords in view

• Remove posters, certificates, 
diplomas, awards, photographs, 
and decorative names in 
children’s room that may  
show up in photos.

• Collections (dolls, figurines, and 
models) hidden or minimized

• Shelves de-cluttered with 
remaining items neatly 
organized

• Organize or hide all mail,  
bills, and paperwork

• Turn TV’s and computer  
screens off

• Close TV/stereo cabinets

• Turn ceiling fans off

NO

YES

NO

YES



Bathrooms
• Put toilet seats down

• Clean mirrors

• Minimize items on 
countertops

• Unless decorative,  
remove all towels, bath 
mats, rugs from view

• Remove shampoo/
conditioner bottles  
and washcloths from 
showers and baths

• Remove robes and  
slippers from view

Bedrooms
• Make sure beds are made and 

all pillows are arranged neatly

• Make certain that items stored 
under beds do not show

• Minimize items on  
bedside tables

• Store all clothing out of view

• Close closet doors

Living Areas
• Arrange books and 

magazines neatly on tables

• Make sure pillows are 
arranged neatly on sofas 
and chairs

Kitchen
• Empty sink

• Unless decorative, remove all towels from view

• Clear kitchen islands (no large centerpieces)

• Remove all food items from view 

• Minimize items on countertops

• Take all magnets, notes, and  
artwork off of refrigerator

• Remove sponges, cleaners,  
and garbage cans from view

NO

YES

NO

YES

NO



Copyright © 2011 The Group, Inc. Real Estate 

Outside
• Move cars, boats, trailers, and 

other vehicles from the driveway

• Remove any patio furniture and 
grills that are in disrepair

• Uncover any outdoor items that 
will be photographed

• Make sure cushions in chairs  
are arranged neatly

YES

YES

NO

• Remove any unattractive potted 
plants/hanging baskets

• Store hoses out-of-sight  
or roll-up neatly

• If you have a pool, remove all 
pool floats, toys, and accessories.

• Trim bushes and trees to 
maximize view of the house

• Remove yard signs (e.g. 
campaign signs and school signs)

• If patio umbrellas block the  
view they should be closed

• Close garage doors

































Proposed Net Sheet
Property Address: ____________________________________________ Date: ______________________

  At Listing At Contract

Listing Price/Contract Price $___________________ $___________________

Expenses: Existing First Loan $___________________ $___________________

 Existing Second Loan $___________________ $___________________

 Prepayment Penalties $___________________ $___________________

 Title Insurance $___________________ $___________________

 Miscellaneous* $___________________ $___________________

 Buyer Loan Fees (FHA)**  $___________________

 Buyer Closing Costs  $___________________

 Real Estate Taxes at Closing $___________________ $___________________

 The Group, Inc. fee $___________________ $___________________

 Total Expenses $___________________ $___________________

ESTIMATED Seller(s) Proceeds*** $___________________ $___________________

*Includes release fees, express payoff, 1/2 closing fee.
**Includes tax certificate, realty tax service, assignment of deed of trust, 1/2 closing fee, document preparation.
***Also charged at closing will be utilities, HOA fees, HOA reserves, etc.

Real estate taxes may be paid in an escrow account which Seller will receive a refund  
up to 30 days after closing - therefore, taxes are an expense at closing. Seller is  
charged January 1 to date of closing.
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